
If I see a house I like, do I have to call the listing agent? 
¶ No!  You can call any agent holding a license in the state where the property is located.  Keep 

in mind that the listing agent is representing the seller and has their best interest at heart.  You 
deserve the same and can use any agent you are comfortable working with. 

What is the difference between a real estate agent and a REALTOR? 
¶ A real estate agent is anyone with their real estate license.  A REALTOR is a real estate agent 

who belongs to the National Association of Realtors and abides by a very strict Code of    
Ethics and participates in required ongoing education throughout their career. 

Can you apply for a loan before youõve found property? 
¶ Yes!  By getting pre-approved for a loan you are able to determine how much you can spend 

on a house.  A pre-approval letter is required when you make an offer on a home. 
Do you have to sell your current home before applying for a mortgage loan? 

¶ No!  You can apply at any time, however, depending on your income and debt levels, you may 
be required to sell your current home before you can close on your new loan. 

What is earnest money? 
¶ Earnest money is the deposit you put on your home when you make an offer to let the seller 

know that you are serious about buying the house.  If your offer is accepted the money is   
applied to your down payment or closing costs.  If your offer is rejected, the money is        
returned to you. 

What are closing costs? 
¶ Closing costs are the costs associated with processing the paperwork to buy a house.  Closing 

costs are paid at settlement/closing and average 3-4% of the price of your home.  When you 
apply for a loan, your lender will give you an estimate of your closing costs. 
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If  you have real estate related questions that you would like to see answered in 

a future newsletter, please email megroque@mris.com.  (If  you would like an 

immediate answer, please let us know and we will get right back to you) 

Real Estate 101: 

Your Questions Answered 

 
                                558 Braddock Ave. 

                      LaVale, MD 
 

Call 301-689-8857 or 301-268-

3010 for information! 



REAL  ESTATE YOUR WAY IN      

If you turn on your TV and tune into HGTV 
or TLC, you will find that almost all real 
estate shows focus on the importance of 
home staging.  Home  staging is simply the 
act of making a home more appealing to 
buyers.  This can be as simple as                   
de-cluttering and re-arranging furniture to 
painting and small construction projects. 
     Diana Iman has been flipping houses for 
over 20 years and understands that the little 
things make the biggest difference.  We sat 
down for a little Question and Answer    
session with Diana: 
Q: How did you get 
started staging homes? 
A:  I actually started doing 
it without even realizing 
it.  My previous husband 
was in a job that required 
us to move pretty          
frequently.  Many times 
we only had a short time 
to prepare our home for a 
quick sale. On the other 
side, we would only have a 
very short time to find a 
home in a new town.     
Because of having to buy a 
home in a hurry, first                
i m p r e s s i o n s  we r e            
everything.  I started     
noticing what made the 
b ig g e s t  a n d  b e s t             
impression on me when 
looking at homes and began using those 
ideas when preparing my home to sell.  I 
ended up being very successful! 
Q:  Why do you enjoy staging homes? 
A:  I absolutely love seeing a home before 
and after it is staged!  Staging gives me a 
great creative outlet and also is a               
tremendous relief to the homeowner who 
has more than enough on their plate when 
moving.  It is hard to explain the thrill of 
hearing about the quick sell of a staged 
home. 
Q:  What are the most important things 

to keep in mind when staging? 
A:  Staging is realizing that the home is no 
longer about your personal taste, but what 
will make a buyer feel they cannot live   
without it and want to move in immediately.  
It can be a lot of work and that is why it is 
worth it to have a stager work with you. 
Q:  What is a common mistake that 
sellerõs make that could be easily fixed 
with staging? 
A:  Sellers need to first  de-clutter the house 
and de-personalize it.  Potential buyers want 
to picture themselves (and their clutter and 

family photos) in your 
house, not admire yours! 
Q: Any thoughts on  
outdoor staging? 
A: Outdoor staging, or  
creating curb appeal, has a 
tendency to be forgotten, 
but remember that this is 
the very first impression 
that buyers get of your 
home.  Many people are 
going to drive by the home 
and check  out the yard 
and neighborhood before 
wanting to see the inside.  
Remember the three Cõs:  
Clean, Clear, and Cut.  
Make it so the new owner 
cannot wait to sit on the 
porch with a glass of    
lemonade and not have to 

do a minute of yard work. 
Q:  Any final thoughts? 
A:  Just when you think you have removed 
enough clutter, go through the house and 
remove more.  Clean your house from top to 
bottom (or hire someone to do it for you) 
and put a little extra focus on sparkling 
bathrooms and kitchens.  It will pay off! 
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Diana Iman, Home Stager 

If you would like to learn more about 
home staging or how Diana might be 
able to help you prepare your home for 
sale, please contact her at (301)876-
0790 or diaiman@ureach.com 


